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IN THE UNITED STATES BANKRUPTCY COURT 
FOR THE DISTRICT OF DELAWARE 

 
In re: 
 
RELIZ TECHNOLOGY GROUP HOLDINGS 
INC., et al.,1 
 

   Debtors. 
 

 
 
 
 
 
 
 

 
Chapter 11 
 
Case No. 26-10371 (TMH) 
 
(Jointly Administered) 
 
 

 
AFFIDAVIT OF PUBLICATION OF NOTICE OF (A) CONFIRMATION HEARING 

WITH RESPECT TO JOINT CHAPTER 11 PLAN OF RELIZ TECHNOLOGY GROUP 
HOLDINGS INC. AND ITS DEBTOR AFFILIATES AND (B) RELATED OBJECTION 

DEADLINE IN THE NEW YORK TIMES 
 

This Affidavit of Publication includes the sworn statement verifying that the Notice of (A) 
Confirmation Hearing with Respect to Joint Chapter 11 Plan of Reliz Technology Group 
Holdings Inc. and its Debtor Affiliates and (B) Related Objection Deadline was published and 
incorporated by reference herein as follows: 
 

1. In The New York Times on June 5, 2026, attached hereto as Exhibit A. 

 
1  The Debtors in these chapter 11 cases, along with the last four digits of their respective federal tax identification 

numbers, are: Reliz Technology Group Holdings Inc. (6265); Reliz Technologies LLC (1968); Reliz LTD (N/A); 
and Reliz CI LTD (N/A).  The Debtors’ service address is 401 West Ontario St., Suite 400, Chicago, IL 60654. 
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620 8th Avenue 
New York, NY 10018 
nytimes.com 

PROOF OF PUBLICATION 

I, Larnyce Tabron, in my capacity as a Principal Clerk of the Publisher 
of The New York Times, a daily newspaper of general circulation 
printed and published in the City, County, and State of New York, 
hereby certify that the advertisement annexed hereto was published in 
the editions of The New York Times on the following date or dates, to 
wit on. 
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ENERGY | BANKING

It is easy, in hindsight, to say
countries should have been better
prepared, said Henning Gloys-
tein, a managing director for ener-
gy at Eurasia Group, a political
risk research firm. Yet significant
energy supply disruptions occur
virtually every decade, he said,
and the industry’s growing reli-
ance on just two suppliers had cre-
ated a structural vulnerability.

“The industry was too concen-
trated,” he said. “Now, of the two
big players, half are out of the
market.”

Carved Out of the Desert
Qatar’s ascent to the top of the
global L.N.G. industry began in
1992 when Chubu Electric, a Japa-
nese utility, was scouring the
globe for the four million metric
tons of liquefied natural gas
needed to fuel a new domestic
power plant.

Finding traditional suppliers
tapped out, Chubu turned to Qa-
tar, then an oil-dependent nation
mired in debt. Though sitting atop
the world’s largest natural gas
field, Qatar needed enormous in-
vestment to build the infrastruc-
ture required to liquefy gas for ex-
port.

For Qatar, the Japanese supply
deal was transformative. The con-
tract enabled the country to se-
cure international bank loans
needed to construct its first L.N.G.
trains — the giant industrial pro-
cessing units that liquefy gas.

From there, Qatar became a pri-
mary supplier in a rapidly ex-
panding global market. Around

the world, industrialized nations
increasingly viewed natural gas
as a critical bridge fuel, helping
them move away from the more
carbon-intensive coal while build-
ing toward a future powered by re-
newables. The worldwide demand
for L.N.G. surged to more than 220
million metric tons by 2010, up
from 55 million in 1990.

North of Doha, the Qatari capi-
tal, the authorities built Ras Laf-
fan, an industrial city that today
contains more than 100 square
miles of gas-processing and lique-
faction infrastructure. Visitors
permitted inside the heavily
guarded complex describe it as a
dizzying labyrinth of steel rising
from the desert.

The L.N.G. boom propelled Qa-
tar’s annual economic growth
above 10 percent for years. By
2006, Qatar had surpassed Indo-
nesia to become the world’s larg-
est L.N.G. exporter, a distinction it
comfortably held for much of the
past two decades.

Fracking Boom Takes America
In the United States, policymak-
ers spent much of the early 2000s
fearing the country was running
out of domestic gas and building
enormous import terminals. But
starting around 2008, hydraulic
fracturing and horizontal drilling
helped unlock immense resources
previously trapped in shale.

The refinement of those tech-
nologies transformed the United
States into a major exporter.
Across the Permian Basin and the
Marcellus Shale, new gas projects
fed terminals in Texas and Louisi-

ana that liquefied natural gas for
shipment to Europe and Asia.

Throughout the 2010s, the U.S.
fracking boom incited public
backlash over issues like contami-
nated groundwater and gas leaks,
but the L.N.G. surge carried for-
ward as regulators refrained from
halting permits for large and lu-
crative export projects. By 2023,
the United States had overtaken
Qatar as the world’s top exporter.

Around the same time, the du-
opoly was also being cemented as
rivals receded. Russia’s plans to
expand its gas sector were stalled
by Western sanctions. Australia
saw production plateau amid
tightening environmental regula-
tions and domestic supply man-
dates. Legacy Southeast Asian ex-
porters such as Malaysia and In-
donesia began consuming more of
their own gas at home and export-
ing less.

That left two countries — Qatar
and the United States — to divide
an expanding global market. Both
embarked on major production
expansions. In 2019, Qatar an-
nounced plans for new wells and
L.N.G. trains that would nearly
double its export capacity by
2030.

Meanwhile, a new wave of
projects sprang up along the
American Gulf Coast that the U.S.
Energy Information Administra-
tion expects will more than double
American L.N.G. export capacity
by 2029. By the end of the decade,
Qatar and the United States are
expected to control about half of
the world’s total supply.

This dynamic has raised red

flags in Japan for years. With the
market increasingly concentrated
in just two countries, importers
faced the risk of sudden supply
disruptions or the wielding of ex-
ports as geopolitical leverage. Ja-
pan has sought to diversify its liq-
uefied natural gas portfolio, lean-
ing heavily on Jera, a joint energy
venture between two of the coun-
try’s biggest electric utilities, cre-
ated in 2015 in part to achieve the
scale needed to secure a broader
array of supply lines.

Rise of a Near Monopoly
Now, one of the two global pillars
of L.N.G. supply has been hob-
bled, with the Strait of Hormuz
shut and Qatar unable to export.

Even if the waterway reopens,
production is likely to remain im-
paired for years because of struc-
tural damage at Ras Laffan. The
expansion project, already behind
schedule, is also likely to face fur-
ther delays.

Countries heavily dependent on
Qatar are struggling. Pakistan,
which gets nearly all of its L.N.G.
from Qatar, is enduring power
blackouts. Vietnam and India are
rationing gas and reverting to
coal-fired generation. Even
wealthier countries such as Singa-
pore, which relies on Qatar for
roughly a quarter of its L.N.G. im-
ports, have issued sweeping ener-
gy-conservation guidelines.

American officials have sought

to seize the moment. At an Asian
energy forum in Tokyo in March,
Interior Secretary Doug Burgum
used the Middle East energy
crunch to pitch U.S. suppliers.
“We have energy to allow for pros-
perity at home, and the ability to
sell energy to friends and allies
across the Pacific,” Mr. Burgum
said. Now, he told gathered busi-
ness and government officials,
“You don’t have an alternative.”

In reality, while American com-
panies are racing to bring new ex-
port capacity online, those efforts
will fall far short of offsetting the
near-term loss of Qatari gas. Even
after the strait reopens, supplies
are likely to remain tight for years.

Parts of Asia are likely to con-
tinue rationing power. Eurasia
Group’s Mr. Gloystein also ex-
pects a rush to diversify supply
lines, with producers in countries
like Australia, Norway and Cana-
da scrambling to bring additional
output online as quickly as possi-
ble.

Qatari production will eventu-
ally recover, but for the next few
years, the industry is likely to shift
from a duopoly-like structure to-
ward one dominated by the
United States, Mr. Gloystein said.
“The U.S. will play a very, very
dominant role.”

For gas importers already con-
cerned that American energy ex-
ports could be used as leverage in
trade disputes and diplomatic ne-
gotiations, the prospect is trou-
bling. “That’s a very legitimate
concern, which I think will re-
appear in the next two years,” Mr.
Gloystein said.

World Leans on Two Pillars for Liquefi�ed Natural Gas, but One Teeters
FROM FIRST BUSINESS PAGE

A liquefied natural gas tanker in April in Japan, the second-largest importer
of the product, behind China. Supply concerns have been elevated for years.
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But the Trump administration
has made it clear that it believes
regulations went too far, creating
excessive red tape. President
Trump appointed regulators who
have significantly cut bank super-
vision and have rewritten rules to
reduce the amount of capital
banks need to retain to protect
against losses.

The relaxed regulations are an-
other factor making it more at-
tractive for financial firms to now
seek bank charters.

“The regulators under Trump
are signaling they are open for
business, and that’s really a sea
change from the Biden era,” said
Michele Alt, a partner at Klaros
Group, a financial consultancy
that helps companies navigate the
licensing process.

The shift comes after a 15-year
stretch in which the average num-
ber of new banks created annually
plunged to its lowest level since
the 1960s.

The day after Mr. Trump began
his second term, the leader of the
Federal Deposit Insurance Corpo-
ration encouraged “new entrants”
into the banking industry. Compa-
nies heeded the call: The agency
this year granted preliminary de-
posit-insurance approval to indus-
trial banks run by Ford Motor,
General Motors and Stellantis. Af-
firm and PayPal have applications
under review.

Roughly a quarter of the na-
tion’s 4,500 banks are federally
chartered; the rest are licensed
and primarily supervised by indi-
vidual states.

After the risks exposed in the
2008 financial crisis led to the
Great Recession, lawmakers and
regulators responded with a
sweeping set of systemic reforms
and safeguards. Those are now
being pared back.

Jonathan Gould, the comptrol-
ler of the currency, broadcast the
new tone in a December speech at
an event hosted by the Blockchain
Association, a crypto trade group.

“New charters ensure a diverse
banking sector,” he said. “We be-
lieve that innovation, competition
and fair access should always tri-
umph over regulatory stagna-
tion.”

Days later, his agency granted
conditional approval of national
bank charters for five crypto ven-
tures, including ones from a sta-
blecoin issuer, Ripple Labs, and
from Fidelity Investments, which
sought a charter for its Fidelity
Digital Assets subsidiary.

Many of the firms seeking bank
charters won’t necessarily look
like Main Street banks, with retail
branches, savings accounts and
A.T.M.s.

The charters that the Office of
the Comptroller of the Currency
approved late last year allow the
operators to create “national trust
banks,” a specialized license that
lets companies act as custodians
for customers’ assets, such as
cryptocurrency, but prohibits
them from accepting traditional
cash deposits. National trust
banks are not required to meet the
same stringent capital require-
ments as full-service banks, and
they are not typically insured or
regulated by the F.D.I.C.

That means that if they fail,
customers risk being completely
wiped out.

Many of the industry’s incum-

bents are unhappy with the ex-
pansion of charters. The Ameri-
can Bankers Association warned
that the new charters “create op-
portunities for regulatory arbi-
trage” — the tactic of exploiting
gaps in regulators’ varied rules —

and the Independent Community
Bankers of America, which repre-
sents smaller banks, said the
O.C.C. had stretched the national
trust bank charter “beyond its
statutory and historical purpose”
in a way that “endangers con-

sumers.”
A coalition of more than 100 con-

sumer groups also voiced con-
cerns in a letter this month oppos-
ing the applications of two compa-
nies in particular — Enova and
OppFi — that specialize in high-
cost, short-term loans.

“These would be the first na-
tional banks dedicated to directly
making predatory loans,” the con-
sumer groups wrote.

OppFi says its business model
serves people “who are forgotten
by traditional lenders.” Obtaining
a national bank charter “will allow
us to expand that mission by
reaching more underserved con-
sumers in more states, at lower
rates, with better outcomes,” said
Todd Schwartz, the company’s
chief executive.

Both Enova and OppFi are
seeking to obtain charters by buy-
ing nationally chartered banks.
Enova declined to provide a com-
ment.

Businesses that lack a charter
are typically barred from making
loans, holding assets or process-
ing payments directly, which has
spawned an entire ecosystem of
intermediaries providing work-
arounds. Many fintechs, including
online lenders and payment apps,
rely on partner banks to legally
hold and handle their customers’
funds.

That arrangement is often in-
visible to clients — unless it goes
catastrophically wrong.

In 2024, a software company
called Synapse Financial Tech-
nologies imploded. Synapse oper-
ated as a bridge between fintechs
and a network of F.D.I.C.-insured
banks that were supposed to hold
money for the fintechs’
customers. But Synapse kept
shoddy records, and when dis-
putes with several of its banking

partners threw its own finances
into disarray, the company fell
apart. More than 100,000 people
found their accounts frozen, and
at least $60 million in customer
funds disappeared.

Obtaining a bank charter lets fi-
nancial companies cut through
such tangles and directly handle
their customers’ accounts. And
eliminating the middleman can, of
course, increase their profits.

“A lot of lenders — mostly

small-business lenders and con-
sumer lenders — want to pursue a
bank charter as a pathway to a
cheaper cost of funds,” said Jasper
Sneff Nanni, a managing principal
at FS Vector, a consulting firm.

Upstart Holdings, in San Mateo,
Calif., has for more than a decade
been using its own algorithms to
evaluate consumers’ creditwor-
thiness. Last year, it underwrote
1.5 million home equity, auto and
personal loans, totaling $11 billion.
But Upstart cannot issue its loans
directly. For that, it relies on a net-
work of more than 100 banks and
credit unions, which then often
immediately resell those loans to
other investors or to Upstart itself.

In March, Upstart announced
that it would seek to become a na-
tional bank holding company, sub-
ject to Federal Reserve supervi-
sion. That, paired with a national
charter, would give Upstart the
ability to offer similar loan terms
and pricing across all 50 states,
potentially filling in gaps in its
current geographic reach.

Annie Delgado, Upstart’s chief
risk officer and the intended chief
executive of Upstart Bank, cited
expanded approvals and lower
costs as “two primary benefits
that our customers will experi-
ence.”

The charter would also, execu-
tives hope, give Upstart a seat at
the table as federal agencies write
the rules on how financial compa-
nies can use artificial intelligence,
a core part of Upstart’s heavily au-
tomated lending platform.

“It was just a natural next step
for us,” said Paul Gu, the compa-
ny’s chief executive.

Lured by White House and Regulatory Cuts, Firms Jump at Chance to Be Banks
FROM FIRST BUSINESS PAGE

Annie Delgado, the intended chief executive of Upstart Bank, cited expanded approvals and lower costs as “two primary benefits” for its future customers.
AARON WOJACK FOR THE NEW YORK TIMES

Paul Gu, the chief executive of Upstart, an online lender seeking a bank
charter. “It was just a natural next step for us,” Mr. Gu said.
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The United States has
logged a 15-year drop
in the formation of
new banks.
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